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HPD LendScape’s investment in innovation future proof 
Classic Funding Group’s growth plans across Australia

When Classic Funding Group decided to enter 
the debtor finance market in late 2012, we were 
looking for a technology partner who could 
help us differentiate our offering to clients 
across a range of sectors including labour hire, 
manufacturing, energy and services.  With 
small and mid-sized clients, we were in need 
of an integrated solution with minimal admin 
requirements. HPD LendScape® offered a  
user-friendly and market responsive solution, 
helping us to respond to client needs effectively 
and distinguish ourselves in a growing market.  

We selected HPD LendScape® because it 
was the most viable solution to service a new 
business. While there were other products in 
the market, LendScape was able to alleviate 
reconciliation time burdens, making this 
software the natural choice for a growing 
finance provider. LendScape has supported us 
while our loan book has grown 130% in the last 
two years, reflecting an increasing use of the 
facility by existing clients as well as new clients 
who have been onboarded. 

Originally implemented for our Confidential 
Debtor Finance product and later our Trade 
Finance offering, LendScape has been a central 
tool in enabling us to bridge the gap between 
ordering goods and collecting payment from 
clients. The innovative software can share 
information to our Debtor Finance module to 
create a seamless integrated product offering. 
The solution provides useful information with 
ledger breakdown and real-time calculations, 
along with flexible payment terms and reactive 
currency adjustment. With all of this on a very 
easy-to-use interface, we are confident that we 
are using one of the most advanced product in 
the market.

HPD LendScape® constant product 
reassessment marks them as innovators within 
the industry. Regularly looking for feedback and 
new ways to evolve their product and improve 
their services, the LendScape conferences 
confirm their commitment to the market and 
their clients. We find it invaluable having a 
partner who is committed to supporting the 
growth of our business and the growth of the 
wider industry. 

Paul Rathbone, CEO of Classic 
Funding Group, said: 

“We’ve worked with HPD 
LendScape® over several 
years evolving our product 
and service. We have a high 
customer retention rate and 
this is in part due to ease of 
operating facilities through 
the platform. I value their 
investment in innovation to 
future proof our growth plans 
across Australia.”

Classic Funding Group is an Australian leading 
non-bank finance company. Providing a range 
of funding solutions to businesses across a 
variety of industries, vendors and clean energy 
providers, Classic Funding Group has funded 
over AUS $1billion of assets since the company 
was founded in 2012. 
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